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Demand for Asia Pacific Catastrophe Reinsurance Rem  ains High in 2014,
According to New Guy Carpenter Report

Reinsurance premium spend declined because of a confluence of factors

New York, November 3, 2014 — Guy Carpenter & Company, LLC, a leading global risk and
reinsurance specialist and member of Marsh & McLennan Companies (NYSE: MMC), today
published a new report highlighting the continued increase in 2014 of total Asia Pacific catastrophe
limit purchased. However, a confluence of factors, including the weakening of some key zone
currencies has meant that reinsurance premium spend in the region has declined significantly.

In the Asia Pacific Catastrophe Report 2014, Guy Carpenter discusses how benign loss activity,
program consolidation and restructuring, increasing retentions by global carriers, pressure from
increasing supply and the weakening of key zone rates of exchange has propagated the unique
trading environment for reinsurance buyers in the region. The report estimates that over the past
twelve months the weakening of key zone currencies against the U.S. dollar alone has extracted
USD315 million of regional reinsurance premium spend from the market on a like-for-like basis.

The activity of alternative capital remains subdued when compared to other regions. However,
outstanding catastrophe bond limit in the region has more than doubled over the last year to
USD1.625billion. When combined with capacity from collateralized vehicles Guy Carpenter estimates
that close to six percent of regional cat limit bought is now from alternative capital. This capacity is
concentrated predominantly in Japan and Australia and excludes the supporting aggregate excess of
loss and retrocession products where the percentage would be significantly higher.

“As evidenced in our report a variety of factors drove market dynamics during 2014. With a reduction
in the cost of capital supporting the industry and enhanced innovation we see an environment where
insurance companies can find ways to optimize their businesses through expanding and enhancing
the reinsurance products that protect earnings and capital,” said James Nash, CEO of Asia Pacific
Region.

Over the past ten years, growth rates in catastrophe limit have failed to keep pace with overall
economic growth in the Asia Pacific region. In fact, this picture is more extreme in the emerging
markets where insurance penetration continues to be modest. The problem of how to bridge this gap
remains unsolved. The onus now is on the industry to find new and pioneering ways to deploy its
capital to meet the obvious need. Guy Carpenter believes that the challenge is for the industry to find
ways to support economic growth through the management of catastrophe risk and with a product
suite that stimulates (re)insurance buying.
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About Guy Carpenter

Guy Carpenter & Company, LLC is a global leader in providing risk and reinsurance intermediary services.
With over 50 offices worldwide, Guy Carpenter creates and executes reinsurance solutions and delivers capital
market solutions* for clients across the globe. The firm’s full breadth of services includes line-of-business
expertise in agriculture; aviation; casualty clash; construction and engineering; cyber solutions; excess and
umbrella; excess and surplus lines; healthcare & life; marine and energy; mutual insurance companies; political
risk and trade credit; professional liability; property; retrocessional reinsurance; surety; terrorism and workers
compensation. GC Fac® is Guy Carpenter’s dedicated global facultative reinsurance unit that provides
placement strategies, timely market access and centralized management of facultative reinsurance solutions.
In addition, GC Analytics®** utilizes industry-leading quantitative skills and modeling tools that optimize the
reinsurance decision-making process and help make the firm’s clients more successful. For more information,
visit www.guycarp.com and follow Guy Carpenter on Twitter @GuyCarpenter.

Guy Carpenter is a wholly owned subsidiary of Marsh & McLennan Companies (NYSE: MMC), a global
professional services firm offering clients advice and solutions in the areas of risk, strategy, and human capital.
Marsh is a global leader in insurance broking and risk management; Mercer is a global leader in talent, health,
retirement, and investment consulting; and Oliver Wyman is a global leader in management consulting. With
annual revenue exceeding $12 billion, Marsh & McLennan Companies' 56,000 colleagues worldwide provide
analysis, advice, and transactional capabilities to clients in more than 130 countries. The Company prides itself
on being a responsible corporate citizen and making a positive impact in the communities in which it operates.
Visit www.mmc.com for more information.

*Securities or investments, as applicable, are offered in the United States through GC Securities, a division of MMC Securities Corp., a US
registered broker-dealer and member FINRA/NFA/SIPC. Main Office: 1166 Avenue of the Americas, New York, NY 10036. Phone: (212)
345-5000. Securities or investments, as applicable, are offered in the European Union by GC Securities, a division of MMC Securities
(Europe) Ltd. (MMCSEL), which is authorized and regulated by the Financial Conduct Authority, main office 25 The North Colonnade,
Canary Wharf, London E14 5HS. Reinsurance products are placed through qualified affiliates of Guy Carpenter & Company, LLC. MMC
Securities Corp., MMC Securities (Europe) Ltd. and Guy Carpenter & Company, LLC are affiliates owned by Marsh & McLennan
Companies. This communication is not intended as an offer to sell or a solicitation of any offer to buy any security, financial instrument,
reinsurance or insurance product. *GC Analytics is a registered mark with the U.S. Patent and Trademark Office.
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